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Enhanced Network Solutions Group, Inc. Honored as H1 Quarter Midwest Area Partner Awards
by Microsoft for VAR Growth
FORT WAYNE, IN — April 6, 2009 —

Enhanced Network Solutions Group, Inc. (ENS) announced today it has won the ‘VAR Growth’
award as part of Microsoft’s H1 Midwest Area Partner Awards Program. The company was chosen out
of an extensive field of Microsoft partners from three area states (Indiana, Wisconsin, and Illinois) for
delivering market-leading customer solutions built on Microsoft technology. ENS achieved this regional
award by working with clients to help them make wise investments in technology that align with their
corporate goals.

“Microsoft places a strong emphasis on the worth of our partners and, as a company, we want to
highlight their commitment of delivering solutions and applications to customers,” said Mark Kornegay,
General Manager - Central Region Managed Partners, “The exceptional performance, tremendous
contributions and outstanding achievements of our partners should be recognized over the past quarter.”
ENS met these high expectations by designing and implementing innovative technology solutions that
help their clients increase their bottom line by generating more revenue and reducing expenses.

According to Melody Nelson, Microsoft Midwest Area tPAM, "As a Partner Account Manager, |
manage thirty-five Partners. | nominated ENS for this award based on the growth that I have seen
within ENS; not just from the overall Microsoft revenue, but also from a solution and support standpoint
as well. 1 am extremely impressed with the drive and determination of Matt Gerber and his team to train
themselves on our products and technologies in order to provide their customers with the best possible
IT solutions. ENS has positioned themselves as one of our "go to" partners in the Midwest. Itisa
pleasure to work with them, and I look forward to seeing continued success from ENS."

The Microsoft Partner Program Awards recognizes Microsoft Partners that have developed and
delivered exceptional Microsoft-based solutions over the past year.

VAR Growth- Recognizes Microsoft Value Added Resellers (VAR) who are driving Open
Revenue. Criteria for success might includes: year over year Open Growth, growth in Open Value
Deals/revenue, growth in Open and Software Assurance.

For additional information:
Matt Gerber - (260) 432-1364, x.236
WWW.ensi.com
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